HODGES SEMINARS INTERNATIONAL 

WILL HELP YOU HELP YOUR PEOPLE SUCCEED
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IN-DEPTH TRAINING PROGRAMS

(Three hours to three days)

· Stress management

· Team building

· Presentation skills

· Supervision

· Briefing techniques

· Interpersonal communications

· Meeting management

· Creative thinking

· Assertive communications

· Time management

· Group problem solving

· Selling skills 

A complete course catalog with program descriptions is available electronically at our web site: http://www.BillHodges.com or you may e-mail us at Bill@BillHodges.com.


SHORT PROGRAMS FOR MEETINGS

(One to six hours)













Tip Toe thru the Alligators

A team-building program that 
reduces friction 
and increases productivity.
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The Next Wave and
How to Ride It

Highlights the difference between 
leaders and managers. Shows what it
 takes to lead and motivate people.
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Visuals—A Presenter’s 
Ace in the Hole

Emphasizes using visuals to enhance and add power to your presentations.

Be sure to ask Bill about some of his other short, but powerful programs.
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WILLIAM N. “BILL” HODGES is President of Hodges Seminars International, a business and communications consulting firm that develops sales meetings, management training programs, and human relations seminars. His seminars have been attended by personnel from many government agencies, major associations, and Fortune 500 companies, including Mead, NCR, AT&T, IBM, General Motors, British Petroleum, and Tenex Canada.

Experienced in media as well as live audience communications, Bill Hodges hosts his own business interview and public affairs television program. In addition to his best-selling book, Within Your Reach, which has helped many people achieve their dreams, Hodges has authored many magazine articles. He currently writes a syndicated newspaper column entitled "POSITIVE TALK." This highly positive, motivational column is distributed worldwide through newspapers and corporate and association newsletters. It enters as many as 1.5 million homes per month. Hodges’ web site contains back issues of his column.
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Government Agencies: US Air Force, US Navy, Defense Finance and Accounting Service, US Army-TACOM, US Army Corps Of Engineers, US Postal Service, Miami Valley Transit, Defense Supply Centers

Organizations: Mead, NCR, Z-Tel, Food Brands America, TECO, Reynolds and Reynolds, British Petroleum, Cox Newspapers, Eastman Kodak, Rockwell International, St Francis Hospital of Tulsa, McDonnell Douglas, Midmark, Autolite, Dresser Clark, Square D, Sun Refining, Teledyne 

Associations: Society of Military Comptrollers, Farm Bureau, National Association of Office and Industrial Parks, National Wholesale Grocers, Florida Tax Collectors, International Telephone Credit Union
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